
NOTICE OF MEETING OF THE BOARD OF DIRECTORS 
DESOTO PARK CONDOMINIUM ASSOCIATION, INC. 

 

To all owners: 

 NOTICE IS HEREBY GIVEN in accordance with the Association's By-Laws and Chapter 718, 
Florida Statutes, that a Board will be held on Wednesday, July 29, 2026, at 6:00 PM via Zoom, 
details appear below. If you would like to appear in person, you may attend in the CLUBHOUSE 
MEETING ROOM, located at 751 Three Islands Blvd, Hallandale Beach, FL 33009.  

ZOOM INFORMATION 

Meeting ID: 847 5871 7484 

Passcode: 403907 

Link: 
https://us06web.zoom.us/j/84758717484?pwd=VGZDFaDHWlCd5jqwb7acAu47K7vO1D.1 
 

AGENDA FOR BOARD OF DIRECTORS MEETING 

1. Call to Order 
2. Determination of Quorum of Directors 
3. President’s Report and Update to Community  
4. Vending Machine Contract 
5. Ratifying the following violations for the following units: 

i. Violations for the following units:   
Building   Unit 
 
501 109 
501 302 
501 201 
501 216 
501 108 
501 409 
501 215 
501 509 
501 507 
501 116 
501 120 
501 518 
501 207 
501 304 
501 511 



501 102 
851 104 
851 402 
851 305 
851 205 
851 212 
501 518 
601 104 
501 119 
2000 307 
801 515 
701 120 
601 207 
851 314 
501 419 
851 503 
801 312 
601 315 
851 308 
601 408 
601 208 
601 517 
601 415 
601 214 
601 409 
601 106 
601 102 
601 507 
601 107 
701 120 
701 203 
701 403 
701 207 
701 104 
701 409 
801 108 
801 419 
801 117 
801 110 
801 120 
801 101 
801 102 
801 104 



801 305 
801 416 
801 318 
801 507 
801 319 
801 502 
2000 308 
2000 112 
501 207 
2000 111 
2000 108 
2000 508 
2000 107 
2000 212 
501 101 
501 412 
601 314 
701 106 
701 215 

 
6. Adjournment 
7. Q & A 
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SPACE RENTAL AGREEMENT (“Agreement”) 
 

 
This Agreement is entered into as of 06/25/2026, by and between: 
 

 
Client : DeSoto Park Condominium Association Inc 

Address: 751 Three Islands Boulevard, Hallandale Beach, FL 33009 

Email: desotoparksouthcommunity@gmail.com 

 
Operator: Kitchen No More Inc. 

Address: 1007 N Orange St, STE 2065, 4th Floor, Wilmington, DE 19801 

Email: nick@kitchenomore.com 

 
1. Purpose 
 

 
The Client grants Operator permission to place and operate a self-service coffee and food 
kiosk (“Machines”) on the premises located at: 

751 Three Islands Boulevard, Hallandale Beach, FL 33009 

 
2. Term 
 

 
This Agreement shall become effective on the date it is signed by both Parties and shall 
continue on a month-to-month basis unless terminated by either party with 7 days’ written 
notice. 
Upon termination, the Operator shall remove all Machines and any and all equipment 
belonging to the Operator within 15 calendar days.  

 
3. Revenue Share 
 

 
Operator agrees to share 20% of the gross monthly revenue generated by the kiosk with the 
Client. 
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• Payment will be made monthly, no later than the 5th day of each month, for the preceding 
month’s operations. 

• Together with each monthly payment, Operator will provide a detailed report along with 
the payment that includes, but is not limited to, the gross sales and total revenue, number of 
transactions, sales by product and quantities sold, and a detailed accounting of all operating 
expenses related to the Machines. 

• Operator will provide dashboard access for real-time monitoring. 

• Client, or its designated representative, shall have the right upon request to inspect, review, 
and audit Operator’s books and records, relating to this Space Rental Agreement and the 
Machines. Operator shall cooperate fully with any such audit and shall provide access to all 
records relating to the Client.  

• If any audit or accounting reveals that Operator underreported or underpaid amounts due, 
Operator shall pay the deficiency with interest at the maximum rate permitted by law from 
the original due date.   

 

 
4. Utilities & Access 

• The kiosk operates independently and does not require water or sewage access. 

• Client agrees to provide standard electrical access. 

• Operator will ensure that the kiosk is clean, safe, and does not interfere with daily 
operations. 
 

 
5. Maintenance 

Upon notification of any malfunction from the Client, the Operator shall remedy the 
malfunction within three (3) business days.  

Operator is fully responsible for: stocking, cleaning, and maintaining the kiosk; customer 
support and technical service; removing the kiosk upon termination of this agreement. And 
Operator is fully responsible for any and all repairs or replacements.  

If Client requests that a machine or kiosk be replaced, Operator shall replace the machine or 
kiosk within 10 calendar days of the request. A machine or kiosk may be replaced at anytime 
upon request from Client.  
 
6. Indemnification 
 
The Operator hereby holds the Client harmless and will defend and indemnify the Client 
(with an attorney of the Client’s choosing), its officers, directors, employees, agents and 
representatives from and against any and all loses, damages, sums, accounts, liabilities, 
suits, causes of actions, judgments, demands, payments, claims, penalties, fines, damages, 
expenses, fees, costs (including, without limitation, attorney’s fees and costs through trial 
and any and all appeals) in connection with any Machines that are subject to this 
Agreement, this Agreement, and any other matters between the Parties.  
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7. Insurance 
 

The Operator will carry general liability insurance in an amount not less than $500,000 per 
incident during the term of this Agreement and any all renewals of this Agreement. Such 
insurance shall be issued by a carrier with no less than an A+ rating from A.M. Best or 
similar underwriter and shall name the Client as an additional insured.  

 
 

8. Miscellaneous 
The Operator shall comply with all applicable federal, state, and local laws and regulations, 
including but not limited to, food service and vending machine operations.  

This Agreement represents the entire understanding between the Parties and supersedes 
all prior discussions or agreements.  

In connection with any litigation arising out of or relating to this Agreement, the prevailing 
party shall be entitled to recover from the non-prevailing party said prevailing party’s 
attorney’s fees and costs, including, without limitation, attorney’s fees and costs through 
trial and any and all appellate proceedings. Venue for any action relating to this Agreement 
shall be exclusively and solely in courts having jurisdiction over Broward Dade County, 
Florida. 
 
SIGNED: 
 

 
Client: DeSoto Park Condominium Association Inc 

 Name: Ramiro Melida 

Signature: ______________________ 

Date:   
 
 
Operator: Kitchen No More Inc.  

Name: Nikita Cherkasskii, CEO 

Signature: ______________________ 

Date:   

 

 
 











HELLO

COLD BEVERAGE SOLUTION 

FOR

DESOTO PARK CONDOMINIUM 

ASSOCIATION

 

JULY 2025



SERVICE CONCEPT 
VENDING
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Daily Inventory Monitoring & 

Dynamic Service Scheduling

Our vending solution uses modern merchandisers to provide desirable and refreshing cold drinks to your 

residents as they enjoy the Association's provided amenities.

Quality products from name brands make our vending solution the ideal strategy – here’s why:

~NO COST to client (no billing for install, service or maintenance).

~Suits current population size, core refreshment objectives and space availability.

~Offers an appropriate volume to minimize waste and satisfy different preferences.

~Attractive, modern equipment encourages sales; machines are clean, well-light and well maintained.

IDEAL MODEL – CONVENIENT VENDING



VENDING CONCEPT
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Suggested Equipment

1 Glass Front Drink Vendor

DIMENSIONS:

72 in. H x 32 in. D x 39-47 in. W

UTILITIES:

60 Hz, 10.2 A ,115 VAC



PRICING & SAMPLE MENU
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Product Price

20 oz Bottled  Drinks  $2.45

20 oz Water $2.45

Premium Water  $3.25 

Per client request, only bottled 20 oz 

carbonated beverages and bottled water 

options are to be offered.

Coke products will be the primary product 

line included.
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VENDING - CLIENT REVENUE

InReach will share a portion of vending 
sales to Client. The chart above designates 

a 5% return on all cold drink sales, paid 
monthly per inventory sales data. 

Product  Client Revenue  

SNACKS 5%



CUSTOMER CARE

7

24/7 CUSTOMER SUPPORT

Outside of your direct 1-on-1 Key Account Manager, you have access

to our customer care center staffed 24/7.

• Technician response to calls within two hours 

during normal business hours.

• Repairs typically performed within 24 hours.

• Records kept to track issues through satisfactory completion



4
ACCOUNT MANAGEMENT 

INREACH LAKELAND
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ON TOP OF STOCK

We’re always in touch with what’s going on, making sure we’re guest-centric, using metrics, real-time 

data, and telemetry. It streamlines back-end management, and guarantees that everything is well-

maintained, every item is in stock, and that shelves and displays are always full. 

Flexible order creation and 

management
Our technology leverages the mobile app to 

enable account managers to place orders 

online through a web ordering portal, or 

drivers to do off the truck delivery.

•Flexible web ordering and management tool

•Configurable schedule and pricing by 

customer and by site

•Supports pre-sale, off the truck, or online and 

telephone orders by customer accounts to 

ensure we keep your pantry stocked

Go Paperless
We optimize your Office Coffee and Pantry Service 

Delivery with paperless invoicing, integrated web 

ordering (when available) and dynamic mobile 

delivery management.

Accurate Reporting
In the field, our teams real-time report on your 

inventory to fuel our central reporting tool – 

Microsoft PowerBI. From there, analytics and 

trends tell us what you like, what you don’t, and 

if we’re on track with your budget or need to 

adjust. 
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ISSUE RESOLUTION & ESCALATION PROCESS

SAS Client Notification

Weekly Report with any/all open tickets

Operator Notified

Ticket typically closed within 24-48 hours depending on 

complexity

If work order is not closed within 48 hours or not to satisfaction, 
issue  escalates to Key Account Manager (KAM), KAM follows up 
with operations and keeps client abreast of status until resolved

Issue Log

Ticket is logged in our system

Report Issue

Email Scan QR Code Call Website

Your dedicated Key Account Manager will work with SAS representatives on establishing communication protocols and 

establishing key metrics to ensure you are kept up to date on service and any other metrics that SAS would like to review. 
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THE START OF 
SOMETHING GOOD

Some people say, “Good food is the foundation to 

genuine happiness.”

We’d tend to agree. They’re on to something.

To us, everything is a beginning. The start of 

InReach helping you bring the best resources in-

house and show your employees appreciation – it’s 

our priority. We’re ready to enhance their everyday.

WE STRIVE TO MAKE EVERYDAY LIFE BETTER.

Our markets combine convenience with comfort. 

Easy, direct access to a well-stocked marketplace 

gives people everything they need at their 

fingertips – our guests come first.

LET’S MAKE IT HAPPEN.

We know what the 
future holds and are 
excited to make our 

vision a reality. 

Thank you for inviting 
us to the conversation!



THANK YOU! 
LAUREN WHITSON

INREACH CONVENIENCE SOLUTIONS

LAUREN.WHITSON@ITSINREACH.COM



                                      SUPREME VENDING CORP.        

                                     

                      PROPOSAL FOR VENDING MACHINES SERVICES 

 

To: Desoto Park South      07/23/2026 

Thank you for the opportunity to present Supreme Vending Corp as your preferred vending 

service provider. 

Established in South Florida in 1990, we have proudly served our community for over three 

decades. We are an approved vendor with the Dade County, Broward and Palm Beach Public 

School Board, and we have maintained a strong working relationship with them for the past 20 

years. 

At Supreme Vending, we pride ourselves on being more than just another vending company. Our 

top priority is providing exceptional customer service. By partnering with us, you’ll benefit 

from a single, reliable point of contact who is highly trained and professional—streamlining 

your services and enhancing on-site security. 

We are pleased to offer modern, state-of-the-art vending machines (snacks and beverages) 

equipped with the latest technology, including: 

 LED lighting 

 Apple Pay and Android Pay 

 Credit card processing (cashless systems) 

 Cash and coin acceptance 

 Sensors to guarantee products delivery 

All at no cost to you.We replenish our machines as frequently as needed to ensure they are 

always fully stocked with fresh, high-quality products. In fact, we are pioneers in 

implementing the Healthy Snack Program, offering nutritious options to meet evolving 

consumer preferences. 

Our service is completely free of charge, and we assume full responsibility for any damage or 

vandalism to our machines. Additionally, we are fully insured for your peace of mind. Should 

any technical issues arise, we guarantee a repair response within 4 hours, including weekends. 

Our extensive experience, dedicated support team, and unwavering commitment to customer 

satisfaction ensure uninterrupted service at your facility. 

We look forward to the opportunity to serve you. 

Rogelio Jaime 

SUPREME VENDING CORP.    1-800-291-8961 ( office ), 786 258 3979 ( cell  ) 

  2356 west 80 st # 7                      EMAIL : supremevending57@gmail.com 

HIALEAH , FL, 33016                 www.supremevendingservices.com 
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